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Schedule
Sunday - July 18, 2010


12:00 Noon
NAIFA-FL PAC Golf Tournament, Bellview Biltmore Golf Course
12 Noon - 5:00pm
Registration Desk Open

Monday – July 19, 2010
8:00am – 5:00am - Registration Desk Open

8:00am - 6:30pm - Exhibit Hall Open (Refreshments served)  

9:00am – 10:30am - Opening General Session

Keynote Presentation:  Sell It Like You Mean It! - Speaker:  Walter Bond

11:00am – 11:50am - CE Breakouts 

· Baby Boomers:  Will It Be Boom Or Bust?, John Curry, (1 Hour CE)

· 2010 Legislative Update, Tim Meenan, (1 hour CE)

· The HSA Strategy:  Will It Work For Me?, Dawn Evans, CSF  (1 Hour CE)

12:00 Noon – 1:15pm - Lunch

The Basics of our Business – More Important than Ever - Speaker:  John Curry


1:30 – 2:20pm - CE Breakouts
· Risky Business:  Personal Auto Reviews, Gary Cleveland, CLU, ChFC (Hour # 1)

· Florida Governance and Regulation of the Insurance Industry, Bob Lotane (1 Hour CE)
· Business Planning, Steve Saladino, LUTCF (2 Hour CE) (Note:  Hour #1)
2:20 – 2:30 pm – Break 
2:30 – 5:30 pm - Citizens Property Insurance Corporation – Agent Certification Program
Training Session (No CE available for this session)

2:30 – 3:20 pm - CE Breakouts
· Art of Estate Liquidation, Dale Smrekar, ASEL, CAGA   (1 Hour CE)

· Grantor Retained Annuity Trusts, Mike Halloran, CFP, CLU, LUTCF, ChFC  (1 Hour CE)
· Business Planning, Steve Saladino, LUTCF (2 Hour CE)   Note:  Hour #2
3:20 – 3:35 pm – Break (Refreshments served)  
3:35 – 4:25 pm - CE Breakouts
· Interfacing Financial Products with Social Security, Jim Caulder  (2 Hour CE)   Note:  Hour #1

· Beneficiary Defective Inheritor Trusts, Mike Halloran, CFP, CLU, LUTCF, ChFC  (1 Hour CE)

· 2010 Legislative Update, Tim Meenan, (1 Hour CE)

4:25 – 4:35 pm - Break
4:35 – 5:25 pm - CE Breakouts 

· Interfacing Financial Products with Social Security, Jim Caulder  (2 Hour CE)   Note:  Hour #2

· Baby Boomers:  Will It Be Boom Or Bust?, John Curry, (1 Hour CE)

· The HSA Strategy:  Will It Work For Me?, Dawn Evans, CSF  (1 Hour CE)

5:30 – 6:30pm - Networking Event - Exhibit Hall – Door Prize Give Away  (Refreshments served)  
Tuesday – July 20, 2010

8:00am – 11:00am - Exhibit Hall Open, (Refreshments served)  
9:00 – 9:50 am - General Session 

Keynote Presentation:  The Beginning, The Middle and The End

  Speaker:  Tom Currey, CLU, ChFC, LUTCF, ChFC, NAIFA President
10:05 am – 12:00 pm - Political Forum

12:00 – 1:30 pm - LILI Graduation and Awards Luncheon

1:45 - 2:45 pm – Advocacy Grassroots Training Program 

3:00 – 5:00pm - NAIFA-FL Annual Meeting & Delegate Assembly Meeting

6:30 – 9:00 pm - President’s Reception and Banquet 

Wednesday, July 21, 2010
8:00 – 9:00 am - NAIFA-FL Board Meeting

9:00 am – 1:00 pm – Bonus CE
LTC NAIC On-Going Training, Jeff Sadler (4 hours CE)

General Session Presentation Descriptions
Sell It Like You Mean It!  
You need to outthink and outperform the competition if you’re going to win big in the sales game.  Whether you’re looking to give yourself a jolt at the beginning of the year, mid year, or looking to finish strong, this program is the perfect solution because it deals with the fundamentals.  In this high intensity presentation, you’ll learn how to overcome objections, incorporate storytelling, develop sales stamina, and learn the secrets of customer loyalty.

Walter Bond, Phoenix, AZ  

A Beginning, a Middle and an End 

NAIFA President Tom Currey will show you why it pays to be a NAIFA member.  Everyone has a story and Tom’s story is about dual careers as a musician and a life insurance agent/advisor.  Tom also has a personal story about the value of life insurance and the important role it played in his life.  And it’s the story of NAIFA value, from our founding in 1890 right up to the current moment.  Whether it is insurance and financial services or NAIFA membership, Tom believes a good story helps in the sale.  And everyone knows, a good story has “A Beginning, a Middle and an End”.

Tom Currey, CLU, ChFC, LUTCF, ChFC, Mansfield, TX
The Basics of our Business – More Important than Ever

You won’t want to miss this special session by our own John Curry.  John’s presentation will inform, motivate and inspire you to discover the art of true success, and teach you how to take control of your professional and personal life.  John will also give you ideas and techniques that you can take home and use immediately to enhance your business success. 

John Curry, CLU, ChFC, LUTCF, Tallahassee, FL
Breakout Professional Development/CE Sessions

Interfacing Financial Products with Social Security

This informative class explores Social Security benefits to which your clients and their families may be entitled, and the requirements for entitlement.  The course specifically points out the instance where clients will need some product to either bridge the gap of non-entitlement, or to provide additional financial and/or health care assistance.

Jim Caulder, Caulder and Associates, Columbia, SC

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 2 hours, intermediate level for authority line 0216,  Course ID:  72076,  Provider is the Florida Association of Insurance & Financial Advisors #654)

Grantor Retained Inheritor Trusts
This highly informative class provides an advanced level discussion of wealth preservation and estate planning using a unique type of annuity trust.  The course will provide an in-depth discussion of what the trust is, why and when an advisor would use one, and the requirements and tax implications.

Mike Halloran, CFP, CLU, LUTCF, ChFC, Northwestern Mutual Financial, Ft Lauderdale, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, advanced level for authority line 0216, Course ID: 72134,  Provider is the Florida Association of Insurance & Financial Advisors #654)

The Beneficiary Defective Inheritor Trust (BDIT)

This highly informative class provides an advanced level discussion of wealth preservation and estate planning using a unique type of trust arrangement.  The course provides an in-depth discussion of intent and design of the trust, applicable uses and considerations, and tax implications.

Mike Halloran, CFP, CLU, LUTCF, ChFC, Northwestern Mutual Financial, Ft Lauderdale, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, advanced level for authority line 0216, Course ID: 72133, Provider is the Florida Association of Insurance & Financial Advisors #654)

The Art of Estate Liquidation
This informative course offers a unique insight into estate planning from a different perspective: Estate Valuation and Liquidation.  The course will provide an overview of the estate liquidation process and provide meaningful information to the agent as to the best ways to advise and guide clients as they prepare their estates.

Dale Smrekar, ASEL, CAGA, Downsizing Advisory Service, Odessa, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, intermediate level for authority line 9905, Course ID: 72135, Provider is the Florida Association of Insurance & Financial Advisors #654)

Business Planning
Don’t miss this highly informative class which provides an in-depth discussion of business planning processes, entity characteristics, Buy-Sell planning, and tax considerations and consequences.  

Steve Saladino, LUTCF, Levin Financial Group, Tampa, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 2 hours, intermediate level for authority line 2-18, Course ID: 72140, Provider is the Florida Association of Insurance & Financial Advisors #654)

The HSA Strategy – Will It Work For Me?
This course provides an overview of high deducitble health plans (HDHP) and Health Savings Accounts (HSA), as well as a discussion on methods to test the effectiveness of health plans, how much is spent on health care, and how the various health care plans might work for people in different groups.

Dawn Evans, CFS, AD Banker, Tampa, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, intermediate level for authority line 2-40, Course ID: 72092, Provider is the Florida Association of Insurance & Financial Advisors #654)

Baby Boomers & Retirement:  Will It Be Boom Or Bust?
This course provides detailed lessons on what financial services professionals need to know in order to help their baby boomer clients to properly prepare for a secure retirement.
John Curry, CLU, ChFC, LUTCF, Curry Financial Services, Tallahassee, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, intermediate level for authority line 2-15, Course ID: 63523, Provider is the Florida Association of Insurance & Financial Advisors #654)

2010 Legislative Update
Don’t miss this valuable class – hear the latest on the legislative happenings directing affecting your business and the interests of your clients!  Tim Meenan, your NAIFA–Florida lobbyist, will provide an in-depth review of important legislation and its impact on insurance agents and financial advisors, and the clients and prospects you serve.  

Tim Meenan, Blank and Meenan, Tallahassee, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, intermediate level for authority line 9901, Course ID: 69435, Provider is the Florida Association of Insurance & Financial Advisors #654)

Florida Governance and Regulation of the Insurance Industry
This course provides an in-depth discussion of the governance and regulatory oversight of the Florida insurance industry.  Subject areas include overview of agency and office structure and purpose, authority, authorization of insurers, insurer oversight, types of insurance representative licenses, insurance rates and contracts, and unauthorized entities.

Robert Lotane, NAIFA-FL, Tallahassee, FL

(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, intermediate level for authority line 9901, Course ID: 69435, Provider is the Florida Association of Insurance & Financial Advisors #654)

Risky Business – Auto Insurance Policy reviews

This course offers the agent explanations and options for the Personal Auto Policy coverages, and a risk management approach to policy reviews to better prepare the customer to obtain adequate coverage within their budget.

Gary Cleveland, CLU, ChFC, Cleveland & Company, Inc., Lakeland, FL
(This course has been approved by the Florida Department of Financial Services for continuing education credit for 1 hour, intermediate level for authority line 2-20, Course ID: 72327, Provider is the Florida Association of Insurance & Financial Advisors #654)

Long Term Care NAIC On-Going Training – Trends and Data for 2010 
If you sell Long Term Care you need this class!  NAIFA-Florida is offering this bonus class to help agents and advisors satisfy the 4 hour ongoing training requirement for Long Term Care.  This newly updated class will provide meaningful updates about the long term care market, LTC Partnerships, and Medicare/Medicaid changes.  Examples will be given to provide an educational foundation for agents to understand how to effectively analyze a prospect’s financial plan to make the proper recommendation with regard to long-term-care.

Jeff Sadler, CLTC, CSA, Sadler Insurance Services, Tampa, FL
(This course has been approved by the Florida Department of Financial Services for insurance continuing education credit for 4 hours, intermediate level for authority line 2-40 – health.  Course ID# 72244, Provider is the Florida Association of Insurance & Financial Advisors #654)

*All CE classes listed above are Intermediate level unless noted.  Course provider is National Association of Insurance and Financial Advisors-Florida, provider #654.  Check out our Web site at www.naifaflorida.org for complete details of each class including when they are scheduled.  
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